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Getting Free Payments 
 Anytime you’re taking over debt when the payments are current or buying with 

owner financing, you should work hard and perhaps insist on at least 3 months before you 

begin making payments. This will take the pressure off you and give you plenty of time to 

find a buyer. 

Script: “I can take over your payments and continue making  them until your loan is 

  paid off sometime in the future. When do you plan to move out? Okay, I’ll ask 

  you to make the next one coming up since it’s for the previous month, which 

  you lived in the house, and two more after that. I’ll take over from there,  

  okay? 

OK:  Shut up, don’t keep talking. 

What? “Mr. Seller, if you list with a Realtor®, how many payments will they make? If I 

  don’t buy your house, how many more would you expect to make? I’d guess 

  more than two, wouldn’t you? Wouldn’t you feel better knowing your house is 

  sold with no more calls or showing or worrying about it? Did you notice I  

  didn’t ask you to pay closing costs? Wouldn’t you agree they would usually run 

  more than two extra payments? Mr. Seller, do you think it’s fair to ask you to 

  help me help you?” 

Seller: Yes! - Close the deal. 

  No! - Are you saying if I don’t make the next payment we can’t do business 

  today? (This question will cut to the bottom line quickly. The seller’s answer 

  will indicate their true motives.) 

Seller: No. (Close the deal.)  

   Or 

  Yes. 

You:  OK, how about this? If I get the house occupied before the next payment, I’ll 

  make it. Is that fair? 

Seller: I guess so. (Close the deal.) 

   Or 

  No, I just can’t make it. 

At this point you’ll have to decide to pass or play. 


